3. Please provide a description of your participation in civic, business, professional, or other similar organizations.

I see my native country below the clouds and it looks like a big geographical map. I am standing in a line. Every step makes me closer to the sky. My heart is pumping. One step, another... and I am flying down to the earth. In several seconds my parachute opens. As my parachute fills with wind, I float in the sky. Fear mixes with exhilaration as the earth comes rushing up to meet me. Although skydiving began as a hobby, soon it became a strong business and social activity. 
One day I, along with my peers, decided to investigate extreme sports. We called up a local club and scheduled our first jump. The day came and my “determined” friends failed to appear at the aerodrome. Since I was accustomed to accomplish all my undertakings, I decided not to step back. I jumped, and I loved it. After several months I became acquainted with a number of people felt the same. Although skydiving was very expensive, those people did not look like millionaires… from the first sight. 
Although the people in our club had different backgrounds and occupations, we had one common feature: we were ready to overcome our fears and inner barriers. So absorbed were we in skydiving that sometimes we found out about occupation of our peer from TV program instead of from each other. However, very often the shared passion for skydiving served as a perfect means of building a network. The most vivid example was my transaction with Lukoil – one of the most powerful companies in Russia. At that time I was the Russian regional development manager in Marazzi (a European leader in ceramic industry). I was in charge of organizing a distribution chain through the whole Commonwealth of Independent States (CIS) and also responsible for direct sales to large construction projects. I knew that Lukoil had constructed a huge building complex in Hantymansiysk (a large city in the West Siberian region), and I knew that if I put together a first deal with Lukoil, the deal would result in a long-term and beneficial cooperation. However, my numerous attempts to deal with the leaders of the company did not come to fruition. One day I shared my problem with my peers in the club. Imagine my surprise when one of my peers said that he was one of the top-managers at Lukoil. I spoke with him about the details of my proposition, and as a result we made a deal. As I had expected, that deal resulted in a number of common projects that  were not only profitable but also addressed the social issues listed below.  

As I mentioned, skydiving is a dangerous and expensive sport. That made us feel elite and exceptional. However, the more advanced we became, the more we wanted to share our feelings and involve our friends in the sport. The first time I visited several “dropzones” (places for skydiving activity) in Western Europe, I felt that our local club  could attract more people. Moreover, I understood that my personal activity could serve as a perfect means for popularization the sport among the youth and, thus facilitate the development of my country’s image on the international scene. 

I started with telling my friends in Russia and Ukraine about skydiving. Some of them became interested and joined the club as active members. Others volunteered their time and assistance in the fundraising for competitions and tournaments. Although it took a lot of time, together with my peers, I met with representatives of different companies and proposed that they sponsored skydiving competitions. The result was incredible: after the first competition our club was replenished with a lot of young people who instead of test-driving new drugs or other illegal activities directed their energy into sports. A lot of them took skydiving seriously and became professionals who won a number of prestigious international competitions. As a result, Russian and Ukrainian skydivers started to participate in prestigious competitions and became associated with high-level sportsmen. Now that ten years have passed skydiving became much more popular sport. Now that I am living in Kyiv – the city I grew up in – I do not miss any opportunity to visit Ukrainian skydiving competitions as a spectator.  And when I see a lot of advertisements on TV and find out about the next victory of the Russian or Ukrainian skydiving team, I see proof that my social activities were really significant for both countries. 

In addition, since the principles of skydiving can be easily extrapolated on business issues a lot of companies recognized skydiving as one of the most effective means of team-building. For example, skydiving contributed substantially to my understanding of being a team-member. When you are floating 4 kilometers above the ground and trying to build a figure in the sky, every member of your team plays the crucial role. Since you are flying down so rapidly, you have to plan and control your every movement. One gesture and a planned figure together with months of training can go down the drain. In addition, such movements can pose a substantial risk to the members of a team. Since you are a crucial member of a team, you have to be disciplined. Here is one simple example.  Our 4-way team gathered every Saturday, and if one member had failed to come, the other three would have no choice except for going home. The same is true in business: in order not to miss an opportunity and not to upset your colleagues, every day you have to be ready to overcome stress and react promptly. Ironically, although strong wind makes you unable to hear anything, skydiving has taught me not only to listen to the others, but also to hear them. Stepping out of the plane you cannot be egotistical. Similarly, in business, if you want to survive, you have to be attentive to others. Moreover, you have to keep in mind a particular plan and not to forget any single detail: after 4 seconds I must turn left, after 7 – reach out my right hand, and perform 20 figures during 50 seconds flight!  On the other hand, you have to be ready for extraordinary situations. You must bear in mind several siding plans in case something goes wrong. In a word, skydiving has taught me to work under pressure and to follow a plan, but be ready for an unusual outcome.   

All in all, skydiving gave me an opportunity to combine a favorite activity with social and business issues. It helped me not only to obtain new business opportunities, but also to realize my social responsibilities. As a result, our club not only became a perfect place for socializing with interesting people, but also gave us an ability to bring about changes in society.  
